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Exports Show 38% Drop 
For 1931 in Accessories, 
Parts, Service Appliances 


Decline Totals $23,294,214 From 1930 Mark of 
$61,026,994; Ratio to Entire 
maneeney Up 3.4% 

















DEALERS VIEWIN VIEWING NEW NEW | Eidadee Associations Hold Condition Due to Pending 
MASH AT CONTE yt He, co 
THROUGHOUT COUNTRY 


Kenosha, Wis., Feb. 24.—C. H. 
Bliss, vice-president and directgr of 
sales of the Nash Motors Company, 
returned today from a meeting of 
Nash dealers in the @maha territory, 
where the first organization showing 
was made of the five entirely new 
groups of Nash cars to be publicly 


New York, Feb. 24.—Sluggishness in the used car mar- 
ket has been further aggravated pending the advent of the 
new Ford models, according to reports from dealer associa- 
tions in various parts of the country. Rumors placing the 
new Ford prices considerably below the present level have 
not helped and this, coupled with the fact that in many. 
centers Ford dealers are now accepting orders for the new 


Washington, Feb. 24.—Total exports of replacement 
parts, accessories and service appliances during 1931 were 
valued at $37,732,780, a decline of $23,294,214, or 38 per 
cent, from the $61, 026, 994 figure for 1930. Although show- 
ing a greatly lessened total, the exports in these three classi- 
fications accounted for 23.4 per cent. of the total valuation 
of our automotive exports, as compared with 20, per cent. 











during the preceding year. 

Shipments of replacement parts 
declined $18,261,106 or 38 per cent., 
service appliances $2,605,677, or 33 
per cent., and accessories $2,326,565, 
or 42 per cent. 

A slight gain was registered in 
each of the three classifications in 
their ratio to total automotive ex- 
ports as compared with the year 
1930. Replacement parts accounted 
for 18.21 per cent. of the total as 
compared with 15.9 per cent. in 1930. 


Service appliances 3.25 as against / counties, 
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FORD DEALERS HAVE 
1,000 CARS ON ORDER 
IN CINCINNATI AREA 


Cincinnati, Feb. 24.—Ford leaders 
in metrepolitan Cincinnati, which 
includes Kenton and Campbell 
Kentucky, have secured 


2.62 per cent. and accessories 2.00 aS) orders for 1,000 new Ford cars. Un- 


against 1.85 per cent. 

In replacement parts group Soviet 
Russia and the Netherlands were 
the only countries showing improved 
purchases cver the year 1930. Can- 





secured orders, which are contingent 


upon seeing the new model, increase 
the total considerably. 
Louis Bauer of Bauer Auto Sales 


ada was asain the leading market, | company, one of the largest Ford 


althoug! shipments to this country 
showed a substantial decline. Bel- 
gium replaced Argentina as the sec- 
ond market of importance, closely 
followed by Soviet Russia. 

In the accessory group Canada 
was again the leading market and 
it is interesting to note that our 
shipments to this country were | 
greater than the total of our exports 
to the next 24 markets, In this 
group Germany, Japan, France and 
the Netherlands registered larger 
totals than during 1930. 

In the service appliances group 
the United Kingdom, which has been 
the leading market of importance 
for several years past, was supplant- 
ed by Canada, United Kingdom 
dropping to second position. Soviet 
Russia, the third leading market in 
this group, was the only country 
showing an increase in purchases. 


MARMON APPOINTS 
TWO DISTRIBUTORS 


Indianapolis, Ind., Feb, 24.—A, J 
Rogers, vice-president in charge of 
sales of the Marmon Motor Car 
Company, announces the appoint- 
ment of two more important Mar- 
mon distributors in principal cities. 

The first of these distributors is 
the McKinley-Gregg Auto Company 
of Pittsburgh. This organization 
has a large territory in western 
Pennsylvania and already is report- 
ed as having obtained a number of 
new dealers for the Marmon line. 
The McKinley-Gregg company is 
regarded as an important addition 
to the Marmon organization. 

In Kansas City, Marmon has ap- 
pointed Andlauer & Brelsford as 
distributors. This firm is headed by 
Frank Andlauer and W. F. Brels- 
ford, both of whom have had con- 
siderable previous association with 
Marmon in various capacities. Mr 
Brelsford has been sales manager 
and general manager for other au- 
tomobile companies in Kansas City 
for a long period. Andlauer & 
Brelsford have opened a new show- 
room with adjoining service facili- 
ties in the heart of automobile row. 
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|cash deposits or old models already 





dealers in the country, stated his 
company has orders for 400 new 
cars, 300 of which are secured with 


turned over to the sales company. 
Bauer Auto Sales sold more than 
25 per cent. of all Ford cars sold 
in Cincinnati last year. 

Dealers report they have bona-fide 
orders for new cars equal to about 
20 per cent. of their total sales last 
year. Orders received for the most 
part do not specify the four or 
eight, although buyers are evidenc- 
ing more interest in the eight- 
cylinder car. 





DETROIT, Feb. 24.—One thousand dealers have joined 
the retail sales organization of Rockne Motors Corporation, 
according to an announcement made today by Frank L. 
“Manager of the Studebaker subsidiary. 


Wiethoff, sales 


NEW UNIFORM RATES 
FILED IN NEW YORK 


New York, Feb. 24.—New uniform 
public liability and property dam- 
age rates for private passenger and 
commercia] automobiles have been 
filed with the New York Insurance 
Department by the National Bureau 
of Casualty and Surety Underwrit- 
ers and by the New York Mutual 
Automobile Rating Bureau, effective 
March 1. As predicted in the Jour- 
nal of Commerce yesterday, the 
rates are identical for the two 
classes of companies. In some in- 
stances, particularly in up-state 
New York, the rates are lower than 
those which were put into effect by 
the National Bureau on January 18. 
In New York city there is no change 
for public liability or property dam- 
age on private passenger cars, while 
there are slight reductions for the 
two types of coverage on commer- 
cial cars, 
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presented Saturday. 

The Omaha meeting was the first 
of a series of dealer conventions to 
be held by Nash executives this 
week in all parts of the country. 
They will be attended by hundreds 
of Nash dealers who will view the 
complete zew Nash line and prepare 
for the most extensive and important 
new car announcement program in 
company history. 

By today every Nash dealer 
in the United States will have 
attended these organization meet- 
ings and pre-views of the new cars, 
which are being held in every mer- 


(Continued on Page 4s 


SCOTT, DEANE NAMED 
DE VAUX TRUSTEES 


Grand Rapids, Mich., Feb. 24.— 
George R. Scott and Frank M. 
Deane, receivers for the De Vaux 
Hall Motors Corporation, were 
elected yesterday trustees to con- 
serve the assets at a meeting of 
creditors. 

Sale of the Michigan assets of 
the company to the Continental 
Motors Corporation of Detroit was 
completed last week. Continental 
is to continue to manufacture the 
six- __‘ six-cylinder De Vaux | car here. 


| 











ROCKNE MOTORS SIGNS 1,000 
DEALERS WITHIN NINETY DAYS 


“Our one-thousandth dealer sales 
agreement was received at the fac- 


tory today,” said Mr. Wiethoff. “The 
dealer signed was Earl Hodge, 
Needles, Cal. 

“The one-thousandth dealer con- 
tract was signed less than ninety 
days after the first Rockne sales) 
agreement was received. We con- 
sider it a noteworthy achievement 
that so many retailers have joined 
our colors in such a short period. 

“A careful check of the 1,000 
Rockne dealers places their average 
net worth at $42,000. By simple 
arithmetic we see that approxi- 
mately $42,000,000 of dealer resources | 
have been thrown behind our car 
by men not financially interested in 
the corporation itself. Our product 
must be right to attract that much 
support. 





“We are receiving an average of 
ten new signed contracts per day. 
Of course this work will go on until 
every point has been satisfactorily 
covered,” 


cars at a tentative ‘ative price of $500, has, if anything, further 





M. E. A. TO DECIDE 
ON JOINT EXHIBITION 
LOCATION TODAY 


New York, Feb. 24.—Definite ac- 
tion on the selection of the city in 
which the third joint show of the 
Motor and Equipment Association 
and the National Standard Parts 
Association will be held next De- 
cember is expected at the meeting 
tomorrow at the Hotel Astor, here, of 
the board of directors of the Motor 
and Equipment Association. 

It is understood at this time that 
the National Standard Parts As- 
sociation has already indicated its 
choice of an unnamed mid-western 
city and if the M. E. A. board ap- 
proves its selection the choice will 
be definitely announced. In event 
of disapproval counter proposals will 
be made and the selection indefinite- 
ly delayed. 


FRANKLIN FACILITIES 
IN N. Y. REARRANGED 
TO MEET EXPANSION 


New York, Feb. 24.—In line with a 
year’s program of progressive manu- 
facturing and merchandising, the 
Franklin Automobile Company has 
rearranged its facilities here to im- 
prove its service to Franklin car 
owners. The plan is for the develop- 
ment of distribution in anticipation 
of a marked increase of business in 
the metropolitan area. The new 
Franklin Supercharged Airman has 
been so well received that thé Frank- 
lin organization is preparing itself 
for greater activity in New York. 
The fortcoming “Twelve” is also a 
strong factor in this program. 

“The Franklin Supercharger,’ 
Landon Townsend, the factory rep- 
resentative in this territory, said, 
“has brought our car more to the 


(Continued on Page 7) 


BORG-WARNER HAS 
NEW RADIATOR LINE 


Chicago, Feb. 24.—The Long Man- 
ufacturing Company, a subsidiary of 
Borg-Warner Corporation, has start- 
ed production of a new line of cop- 
per radiators for domestic, industrial 
and general heating purposes, 

The Long Company heretofore has 
confined its manufacturing activities 
to clutches and radiators for the 
automotive field. The new heating 
unit, which resembles an automobile 
radiator in construction, operates 
efficiently on low steam pressure, 
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retarded sales. 

Strangely enough the price of 
used cars in Michigan has improved, 
with fhe average now $90 above the 
average at the same time in 1931, 

This same odd feature is apparent 
in San Antonio, Tex., where the 
average sales price in January was 
$13 above the December average of 
$249, while still unchanged from the 
average of $262 in January last year. 
As a result the average value of 
stock on hand in San Antonio has 
been estimated at $288, as compared 
with $275 last year and $297 in De- 
cember. 

In San Francisco the average 
price in January has declined from 
$336 in 1931 to $314 in January, 
1932. The average price in Decem- 
ber, 1931, was $345, representing an 
$11 gain in value during the year. 

In response to a survey by Auto- 
motive Daily News, W. D. Edenburn, 
manager of the Michigan Automo- 
tive Trade Association, reports as 
follows: 

“Detroit and Michigan, of course, 
are very close to factories and the 
Ford Motor Company’s announce- 
ment has been long expected in this 
area and the rumors of the low 
prices which the Fords would be put 
on the market have slowed up used 
car transactions”™”O®ur January sur- 
vey Of used cars in Detroit shows 
that we are carrying about ten more 
cars per dealer than we were a year 
ago at an average increase in prices 
per unit of over $90 last year. 
Among our D. A, D. A. members in 
1931, the average price per used car 
in inventory was $261 and January, 


(Continued on Page 7) 


PENNSYLVANIA CAR 
SALES IN JANUARY 
CLOSE TO YEAR AGO 


New York, Feb. 24.—Registrations 
of new passenger cars in the first 
four Eastern states to report showed 
a decline of only 6.8 per cent. in 
January from the _ corresponding 
month of last year, according to the 
Automotive Daily News statistics. 

The aggregate new car registra- 
tions in the four states of Pennsyl- 
vania, Maryland, West Virginia and 
Delaware totaled 8,600, as compared 
with 9,231 in the same states in 
January of last year, a decrease of 
only 631 units. 

The showing made by Pennsyl- 
vania was the best reported by any 
of the four states. Registrations in 
that state were 6,325 in January, as 
against 6,407 a year ago, off only 
1.2 per cent. 

Maryland reported 1,292 registra- 
tions in January, as compared with 
1,609 a year ago, off 19 per cent, 

West Virginia's January sales were 
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FOR 6-HOUR DAY 


Akron, O., Feb. 24.—Definite in- 
dorsement of the six-hour day as 
reducing unemployment was given 
today by P. W. Litchfield, president 
of the Goodyear Tire and Rubber 
Company. 

The Goodyear company, largest of 
the tire companies and a pioneer in 
industrial relations work, is running 
four shifts a day now through the 
twenty-four hours, six days a week. 

“We did not jump at conclusions,” 
says Mr. Litchfield’s statement. 
“Several plans were tried out in the 
last eighteen months in the effort 
to keep as many people as possible 
in an earning position. The short 
day seems definitely the best plan 
from the standpoint of manufactur- 
ing efficiency, and has kept on the 
pay rolls here some 3,000 men who 
otherwise we would have had to let 
go. 
“While the short-hour day may 
not be applicable to every industry, 
or all parts of the same industry, 
I am convinced that if adopted gen- 
erally and wherever possible, it 
would put millions of men into & 
position where théy would be self- 
supporting.” 

The main Goodyear factory at 
Akron normally employs 15,000 to 
18,000 men working three eight- 
hour shifts a day. 

The six-hour day was initiated in 
the fall of 1930 after exhaustive 
study and has been watched closely 
since. It had always been the policy 
of the company, Litchfield stated, 
to shorten hours to meet seasonal 
fluctuations rather than lay men 
off. This was done in the past, 
however, by going to a five and 
one-half-day week or a five-day or 
shorter week. But more drastic re- 
ductions became necessary. 

One experiment tried by the com- 
pany was that of staggering employ- 
ment, giving employees one week off 
in seven, then one in six, and one 
in five, making the work go as far 
as possible. This plan was con- 
fusing and difficult to administer, 
requiring men to be shifted about 
in some cases from their own Ge- 
partment to another where they 
were less familiar with operations. 


RETURN WHOLESALE TIRE 
DISCOUNTS TO 20% RATE 


New York, Feb. 24.—Leading tire 
companies have increased the 
wholesale discount from list prices 
on national and large commercial 
accounts to 20 per cent. from 10 per 
cent. This action restores discount 
for large users to the same basis 
which had been prevailing for many 
years prior to December 1, 1931, 
when, coincident with cuts in list 
prices, the reduction from the 20 
per cent. level was effected. 

At the same time truck tire deal- 
ers’ base discount from the manu- 
facturers has been restored to 27% 
per cent. from the 25 per cent. level 
also established last December. 
CANADIAN CARBON CO. 

TO EXPAND OPERATION 

Toronto, Canada, Feb. 24.—Ar- 
Trangements have been completed by 
the Canadian National Carbon 
Company, Ltd. the Canadian 
branch of the National Carbon 
Company in the United States, 
whereby all illuminating carbons, 
as far as possible, will be manu- 
factured in the plant at 805 Daven- 


port Road. The company has 
plenty of available space in the 
present plant, but the new move 


will mean the installing of new ma- 
chinery. About 10,000 square feet 
of floor space will be required for 
the purpose. 


PONTIAC DISTRIBUTOR 
OPENS SECOND 

Chicago, Feb. 24.— Community 
Motors, Inc., Pontiac distributor, 
has just opened its second retail 
branch along Automobile Row, it is 
announced by H. A, Wehmeier, vice- 
president and general manager. The 
new store is located at 2519 South 
Michigan Ave., in the building for- 
merly occupied by Thomas J. Hay, 
Inc., which has taken on the Reo 
distributorship, with headquarters 
at 2220 South Michigan Ave. L. L. 
Saks, manager of the Community 
Motors, Inc., retail branch at 2323 
South Michigan Ave., has also been 
named in charge of the new store, 
Which will deal in both new Pon- 
"iacs and used cars. 


STORE | 





ALL-ELECTRIC RADIO 
BUILT FOR MOTOR CARS 


Indianapolis, Ind., Feb, 24.—P. R. 
Mallory & Co., Inc., which recently 
moved machinery of the Yaxley 
Manufacturing Company, Chicago, 
into its plants here, announces a 
development which for the first 
time makes the automobile radio 
all-electric. 

This new Mallory unit entirely 
eliminates “B” batteries by taking 
the current right off the “A” bat- 
tery in the car, thus insuring a 
smooth, steady flow of power. It is 
an ingenious combination of Mal- 
lory contacts now used by most 
automobile makers, and Elkon con- 
densers, the choice of leading radio 
manufacturers, 


SEIBERLING SCORES 
TIRE SELLING METHODS 


Akron, Feb. 24.—The recent action 
of tire manufacturers in selling their 
products to large oil companies at 
or below the cost of these same 
products to their legitimate dealers 
is bitterly scored by F. A. Seiberling, 
dean of the tire industry and head 
of the company which bears his 
name, in a letter to the independent 
tire dealers of this country, urging 
them to resist this latest move by 
forcing the manufacturers to in- 
augurate new policies which will 
re-establish the tire industry on a 
sound basis. 

Mr. Seiberling pointed out that 
this latest move to take away from 
the country’s 75,000 tire dealers 
their legitimate business follows 
sales by manufacturers to mail 
order houses, chain service stations 
and outlets other than the inde- 
pendent dealers. These sales, made 
for the sake of volume, have seri- 
ously disrupted the entire industry, 
particularly by weakening the inde- 





TEXAS REPORTS 1931 
CAR SALES BY COUNTIES 


Austin, Tex., Feb. 24.—Automobile 
registrations for Texas in 1931 


totaled 1,334,797, compared with/nendent’s retail structure, upon 
1,391,570 in 1930, a net decrease Of|/ which its former success was 
56,773, according to figures just | rounded. 


compiled by the State Highway De- 
partment. 

The registrations increased in 
only fifty-five counties, the in- 
crease totaling 24,867. The de- 
creases totaled 81,640. The largest 
increases were in counties compos- 
ing the East Texas oil field, Gregg 
county leading with an increase of 
5,212. Rusk county was second 
with an increase of 3,056. 

Dallas county was third with an 
increase of 2,988, and Smith county 
fourth with a 2,236 increase. Bexar 
county showed a total registration 
of 77,994, an increase of 1,708. 
Other counties showing increases 
were: 

Atascoas, 21; Bee, 481; Borden, 8; 
Calhoun, 7; Camp, 16; Chambers, 
422; Cooke, 533; Culberson, 25; 
Fayette, 119; Fort Bend, 91; Frio, 
5; Gaines, 320; Galveston, 1749; 
Goliad, 52; Harris, 1,235; Harrison, 
1,005; Hartley, 240; Hildalgo, 243; 
Hopkins, 28; Jackson, 64; Jeff Davis, 
7; Karnes, 61; Kenedy, 29; Kerr, 
130; Kinney, 26; Lavaca, 443; Live 
Oak, 126; Loving, 5; Maverick, 228; 
Moore, 323; Morris, 10; Nacog- 
doches, 173; Orange, 123; Panola, 
100; Randall, 246; Refugio, 6; Rock- 
well, 242; San Jacinto, 55; San 
Patricio, 2; Sherman, 360; Victoria, 
177; Terrell, 10; Travis, 190; Upshur, 
360; Willacy, 61; Wilson, 8; Wise, 
398; Yoakum, 11; Zapata, 132; 
Zavala, 310. 


“The tire industry must promote 
policies which will restore prosperity 
to the country’s fourth largest man- 
ufacturing industry,” Mr. Seiberling 
said. “It’s time to face facts and 
execute an about-face away from 
recent unfair and destructive trade 
policies. The tire manufacturers 
must be made to realize that they 
cannot continue to take away from 
these independent dealers the busi- 
ness which is rightfully theirs and 
without which they must be forced 
to liquidate.” 


RAIL HEAD PREDICTS 
MOTOR TRUCK REGULATION 


New York, Feb. 24.—Federal legis- 
lation for the control of commercial 
motor vehicles will soon be passed, 
J. M. Davis, president of the Dela- 
ware, Lackawanna & Western Rail- 
road, said yesterday at the com- 
pany’s annual meeting. He reviewed 
the road’s financial situation, com- 
menting on the recent announce- 
ment that it had borrowed $10,000,- 
000 from banks, using its own secur- 
ities as collateral. He added that it 
did not contemplate borrowing from 
the Reconstruction Finance Cor- 
poration or the Railroad Credit Cor- 
poration. 

Henry S. Sturgis, a director of the 
| Lackawanna and vice-president of 
the First National Bank, was elected 
to the railroad’s board of managers. 
Other officers and managers were 
re-elected. 

Holders of 1,238,622 shares, or 78 
per cent. of the amount outstanding, 
were present or represented at pe 


EATON AXLE & SPRING NETS 
$243,471, OR 38 CENTS A SHARE | 
Cleveland, Feb. 24.—Report of 

Eaton Axle and Spring Company 

and subsidiaries for year ended De- 

cember 31, 1931, shows consolidated 
net profit of $243,471 after depre- 
ciation, Federal taxes, dividends of 

Wilcox-Rich Corporation and mi- 

nority interests, equivalelnt to 38 

cents a share on 640,957 average no- 

par shares of stock outstanding dur- 
ing the year, and 35 cents a share 
on 695,134 shares at close of the 
period. This compares with consol- 
idated net profit in 1930 of $1,204,- 

833, equal to $2.03 a share on 592,- 

$64 shares outstanding at close of 

that year. 


meeting. 


C. E. ANDERSON IS APPOINTED | 
GENERAL ELECTRIC AUDITOR 
Schenectady, N. Y., Feb. 24—C. | 

E. Anderson has been appointed 

auditor of disbursements in the ac- 

counting department of the General 

Electric Company to succeed the 

late F. D. Kamerer, it has been 

announced by S. L. Whitestone, 
controller of the company. Mr. 

Anderson entered the husiness train- 

ing course of the General Electric 

Company immediately after his 

graduation from Bentley School of 

Accounting in 1924. At the time 

of his new appointment he was 

assistant statistician of the com- 
pany. 


TRANSUE & WILLIAMS 
RE-ELECT OFFICERS 

Alliance, O., Feb. 24.—H. O. 
Barker of New York was re-elected 
chairman of the board of directors 
of the Transue & Williams Steel 
Forgings Corporation at its recent 
annual meeting. 

Other officers renamed include 
J. R. Gorman, president and gen- 
eral manager; S. C. Senour, secre- 
tary and treasurer, and C. W. Bid- 
well, assistant secretary and treas- 
urer. Barker Gorman and W. H. 
Purcell of Alliance, P. W. Brown of 
Cleveland, C. C. Gibson of Salem, 
H. R. Jones of Canton, and Henry 
Rowland of New York were named 
directors. 


EUGENE SILVER NAMED 
MARKLE SALES MANAGER | 
Chicago, Feb. 24.—Eugene Silver, 
one of Chicago's automobile pio- 
neers, has just been made retail 
sales manager of the L.. Markle 
Company, dealer for Oldsmobile, at 
2309 South Michigan Ave. Silver | 
was formerly vice-president and | 
manager of the Triangle Automo- 
bile Company, Lincoln dealer, and 
more recently was associated with 
{the Cadillac branch here. 
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ROLLS-ROYCE RECEIVER 
APPLICATION IS DENIED 
New York, Feb. 24.—The applica- 
tion of a bondholder for a receiver 
for Rolls-Royce of America, Inc., 
was denied yesterday by Federal 
Judge Goddard on the ground that 
insufficient proof of the need of a 
receiver had been presented. ‘The 
interest of British patent holders 
might be jeopardized by a receiver- 
ship, he added. 


REO DEALER CHARTERED 


Waterbury, Conn., Feb. 24.—M. A. 
Doolittle, C. P. Barker and C. J. 
Arsenault have formed Reo Sales, 
Inc., with showrooms at 1284 
Thomaston Ave., Waterville. Mr. 
Doolittle formerly headed the M. A. 
Doolittle Motor Company, which 


ceased operations a few months ago. 
He has been a Reo dealer in Water- 
bury for nineteen years. 
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Bringing Back Bygones 






Roy Kerby Optimistic 


Fly-Yourself 















Chris Sinsabaugh—Detroit Editor 
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RANK JAY comes to Detroit today to take over his new 

domain, following his appointment as vice-president in 
charge of sales of the American Car and Foundry Company, 
with headquarters in the motor capital. Heretofore his 
activities have been confined to the New York and New 
England territory in the marketing of the company’s prod- 


ucts—tractors, trucks, buses and engines. 
a * oo” 


JAY’S COMING into this territory brings recollections 
of those hectic days in Chicago twenty years—yes, twenty- 
five years ago—when the dealers along the row and the trade 
press were working in the common cause, selling the public 
on the fact that automobiles really would run, through the 
promotion of road races, hill-climbs and reliabilities. At that 
time Frank Jay and his brother, Webb, had a big finger in 
the pie. Frank was selling the Stanley steamer and Brother 
Webb, as I recall, had the Premier. A few years later 
Brother Webb came across with his vacuum tank idea, taken 
over by Stewart-Warner, which netted him such a fortune 
that of late years the automobile industry has seen little of 
him. 

Frank Jay, however, has been with us ever since. I 
recall his splendid effort of some ten years ago when he tried 
to save the Stanley steamer. At that time he was president 
of the company that tried the rejuvenation, but the vote of 
the buying public was for gasoline, not steam, and that’s 
that. Jay joined Fageol, and when the American Car and 
Foundry Company made Fageol one of its subsidiaries, in 
1926, Frank Jay went with A. C. F. 

* 7 

SWINGING FROM FRANK TO WEBB JAY, and just 
to let you know the part my boss and I played in the making 
of early automobile history, it was Harry Tarantous, then 
technical editor of Motor Age, who wrote the first descrip- 
tion of the vacuum tank, invented by Webb, and which has 
played such an important part in our automobile lives for the 
past quarter century. And all I did was to put it in the 
paper. 

As business manager of A. D. N., H. A. T. doesn’t write 
much nowadays, confining his literary contributions to the 
industry to the annual handling of the New York Times’ 
review of the trend in automobile design, which is a feature 
of that big paper’s New York show number. Still, that’s an 
honor that any writer would like to have bestowed on ‘him. 

ok * of 

IN THE SAME LETTER in which he urges the column 
conductor to take time out long enough to attend the big 
dinner which the Canadian Automobile Chamber of Com- 
merce is throwing March 8, in the middle of Toronto show 
week, Roy Kerby, president of Dominion Motors, Ltd., 
writes: 

“I think business in Canada is looking just a little bit 
brighter; it is undoubtedly brighter with us as car builders. 
For the first time in a great many months our sales depart- 
ment has been on my neck with both feet, because it has 
Frontenac orders booked which it is unable to fill. 

“What do you thing of that? I am wondering if this is 








| going to be a repetition of the 1922 days, when, about this 


time of the year, we found ourselves from day to day with a 
few more orders booked than we had the material for, and 
the first thing we knew the orders were coming in so fast it 
took us seven years to catch up. Let’s hope so, anyway.” 

* * * 

JOHN HERTZ started something with his drive-it- 
yourself system which has been taken up by another branch 
of the automotive industry—namely, aviation. Detroit now 
boasts of the National Airplane Club, which is offering a fly- 
yourself airplane service. It costs you $100 to join, and the 
annual dues are $36. If you are not a flyer, you can get 
instruction at the rate of $3 in a dual-control ship and $3.40 
an hour after you can solo. 

The club is starting with three ships, and the plan is to 
have one for every fourteen members. As a member you can 
take a ship and fly to Grand Rapids for $3.40, and if you 
want to go to Chicago the charge is $10.20. Or a hunting 
trip north of Georgian Bay can be made at a cost of $17 for 
transportation. 



































SAN ANTONIO REPORTS 
MOTOR ROW CHANGES 


San Antonio, Tex., Feb. 24.—The 
Yantis Motor Company, which has 
had a Ford dealership here for the 
past seventeen years, has given up 
its franchise and henceforth will 
operate solely as an authorized 
Pord service station and a dealer 
in used cars. The policy is a bit 
new to San Antonio, since this will 
be the first concern established as 
a reputable dealership to devote it- 
Self to the buying and selling of 
used cars exclusively. The service 
department, which is one of the 
most modern in the city, will not 
only devote itself to conditioning 
used cars, which have been pur- 
chased or taken in on trades, but 
will go after outside business as 


well, 

Roy Murray, president of the 
Murray Motor Sales Company, dis- | 
tributor of Willys and Willys-| 





————qC—Vee__——————————— 


Good . Reputation Greatest Ass laset of Used ‘Car Dealer 


Sales Company when Murray had a 
controlling interest. It will con- 
tinue to operate under this name for 
the time being. 

Announcement is made at the 
same time this firm has been named 
distributor in San Antonio and 
South Texas for the Auburn-Cord 
automobiles, and a complete display 
of the new model Auburns is now on 
the sales floor, B,. E. Brock, for- 
merly local distributor, will have 
charge of the sales. 

The Mountjoy Parts Company, 
wholesaler of automotive parts, sup- 
plies and equipment, has been 
named distributor for A. C. spark 
plugs and oil filters. The firm has 
headquarters in San Antonio and 
operates branches in Beaumont, 
Houston, Corpus Christi and Mc- 
Allen. C. H. Mountjoy is president 
and C. L. Garner general manager. 


NEW YORK OAKLAND 
BRANCH TO MOVE MARCH I 


New York, Feb. 24——Due to un- 
forseen delays in renovating the 


|goes to the sales person, 


Knight cars, has sold his interest in| building, the Oakland Motor Car 
the firm to Frank Winerich, and! Company's New York sales branch 





resigned from the business. O. E. 
Lancaster, formerly general sales 
manager for the Winerich Motor 
Sales Company, Studebaker-Rockne 
distributor, has been named to) 
succeed Mr. Murray. 

The change brings distribution of 
Willys and Willys-Knight automo- 
biles again under the supervision of 
Mr. Winerich, who has had an inter- 
est in these cars for many years. 
When the firm took over the distri- 








bution of Studebaker automobiles/| ship, has announced appointment of 


the Murray-Winerich Motor Sales | 
Company was formed to handle the 
Willys-Overland products. Later the 
name was me was changed to Murray Motor 


will not move into its new home at 
the corner of Broadway and 57th 
Street until March 1. The original 
intention of the company was to 
move into the new quarters on Feb- 
ruary 15. This fact was printed in 
Automotive Daily News February 12. 


TO HANDLE ROCKNE 


Waterbury, Conn., Feb. 24.—Geg- 
han-Allerton, Inc., 379 West Main 
St., Studebaker and Rockne dealer- 


John and Joseph Robinson as heads 
of the Rockne sales division. The 
Robinson brothers are graduates of 
Notre Dame University. 








«THIS UNIQUE IDEA 
BUILDS BUSINESS 


Boston, Feb. 24.—A new idea to 
develop business of automobile 
servicing, sales of accessories and 


tires, and at the same time help the | 


unemployed, has been developed by 
the Barrabee Service Stores, Inc., of 
this city operating one-stop service 
stations in Boston and Watertown. 

This concern issues a service boo:: 
of coupons which provides for dis- 
counts on various accessories sold 
and services rendered at the 
Stations, such as brake lining, bat- 
tery charging, rentals and repairs, 
lubrication, tire repairing and re- 
capping, etc. 

The books are issued to unem- 


iployed persons who will undertake 


them at 25 cents each to 
This 25 cents 
and this 
amount is refunded to the car owner 
on his first purchase at the Bar- 
rabee one-stop station, so that this 
contribution to unemployment costs 
the car owner nothing, while at the 
same time it gives dignified employ- 
ment to men and women out of 
work. 

Only one book is honored from a 
customer. The Barrabee company 
used twelve inches double column in 
the newspapers to advertise this in- 
novation. 


to sell 
automobile owners. 


USES CATCHY AD COPY 


TO ANNOUNCE OPENING | 


Boston, Mass., Feb. 24.—C. E. 
Jones, a@ new Pontiac dealer, cele- 
brated the opening of his new sales 
and service rooms at 333 _Beigrade 








a 
a 








| ave. Washington’s Birthday, witha | 
unique little ad in the Sunday | 
papers of the day before. This| 
showed a black and white sketch of 
a head of Washington against a/| 
background of zigzag black and/| 
white stripes. In the center was a} 
little box announcing the opening 
and inviting the public to call. 
| 


NEW PLYMOUTH-DE SOTO 
DEALER NAMED IN NEW YORK 


New York, Feb. 24—Crawford & | 
Wilson, Ine:, newly appointed dealer | 


es Plymouth and De Soto cars, will , 
open its new sales and service de- | 

partment at 2110 Grand Concourse, 

Bronx, on March 1. H. J. Craw-| 
ford, formerly of Shaw, Howell & | 
Crawford, Chrysler dealer, is presi- 
dent, ane C. W. Wilson of Barston, ; 


Tyng & Co., Inc., 50 Pine St., is vice- | 
— 


| 


MASON’S SONS 
START OWN CONCERN 

East Orange, N. 5., Feb. 24.—Clyde 
W. and Edward B. Mason, lately as- 
sociated with their father, Jacob W. | 
Mason, in the automobile distribut- 
ing business in Newark, will open 
soon a motor sales dealership in East 
Orange. The C. W. & E. B. Mason | 
Company has leased the corner 
store in the new building at Central 
Avenue and Sanford Street. 
NASH DEALER NAMED | 
|; Meriden, Conn., Feb. 24.—The| 
|Nash New England Company of! 
Boston has announced appointment 
of William T. Geary, Pierce-Arrow 
dealer here, as retail dealer for Nash 
in the Meriden territory. Showrooms 
will be at 107 Colony St. 


JACOB W. 
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L. N. Cope of Auburn Tells 
Interesting Experience 
Investigating a Dealer 


And What He Found 


What is the greatest asset a dealer 
may have in building up a success- 
business? This is a question 
, that has been discussed pro and con 
at meetings of dealers at conven- 
| tions and among automotive groups 
for many years. Various —— 
have been offered, and L. Cope 
}of the sales promotion aan 
lof the Auburn Automobile Company 
tells of an interesting experience he 
had while associated with another 
car manufacturer, which brings out 
an excellent point. 

“The reports coming in on a cer- 
tain dealer who had a franchise in 


;a small city in central New York 
jhad not been according to the re- 


quirements of the factory,” Mr. Cope 
explained, “and I had been asked to 


| visit this man and find out where 
| the trouble was. 


He did practically 
no used car advertising, he was neg- 


jligent in filling in all the questions 
|}asked on the reports and it looked 


very much as though he was a 
washout as a dealer. 

“The first thing I did when I was 
ordered to investigate this dealer 
was to look up his sales record, I 
checked him up with the other 
dealers, and was somewhat con- 
|cerned to find that, where the aver- 
;age among dealers throughout New 
York state was 5.7 per cent., he was 
Selling 14.2 ner cent. This was some- 
thing which made the case all the 
more interesting. From his reports 
it looked as though he was a bum 
steer, but from his actual results it 
looked as though we might learn 
something of real interest on selling 
new and used cars. 

“I called on this dealer one morn- 
ing and began to quiz him about 
the manner in which he conducted 
his business. ‘Do you do any used 
car advertising?’ I asked, He re- 
plied that he did, and when I asked 
him to show me some of his ad- 
vertising, he showed me a small 
clipping which he runs in the local 
paper once a week. If I recall cor- 


rectly, it read: ‘Buy your used cars 
at Blanks.’’ The name has been 
substituted. It was only a few lines, 


and certainly did not carry much 
sales appeal. However, since he 
was selling more than the average 
dealer, it was hard to criticize him 
on his methods. 

‘*Do you have a used car depart- 
ment?’ I asked him, He replied 
that he did. He led me through the 
salesroom, through the offices, into 
the service department, across a 
vacant lot, and into a little build- 
ing that had only a few windows, 
and these about as high up in the 
wall as your head. 

“But it was here that I was to 
learn something new about used 
car merchandising. Every car he 
had in stock—and there were not a 
great many—was in first class con- 
dition, Each one had the price tag 
on the radiator cap, and, strange as 
it may seem, if the car was not in 
first class condition, he frankly 
stated it on this tag. One of these 
read: ‘Mechanically perfect, but 
will need new tires soon.’ Another 
stated, ‘This is a good car for the 
money, but the rings may need 
changing in about sixty days.’ 

“He told me that he never had 
more than twenty-two used cars on 
hand at one time and that he never 
had any trouble in disposing of 
them, I urged him to tell me more 
about his methods, and all that he 
could say was that people just came 
in and bought them, 

“I went back to the hotel at noon 
and asked the hotel manager who 
was the best automotive dealer in 
the city. He promptly mentioned 
Blank. I asked him why, and he 
gave me something to think about. 
‘Blank has built up a reputation,’ 
he said. ‘People know that when 
they trade with Blank they are get- 
ting all that they can expect for 
the money. If there is anything 
wrong, he tells them so at the start. 
If a car does not show up as it 
should, he makes good _ without 
question. If you doubt what I’m 
telling you, go along up the street 
and ask ten of the leading business 
men who is the best automotive 
dealer in the city.’ 


(Continued on Page 4) 
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Auburn Distributor Has ‘Pep’ Breakfast . 
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Saving at the Bung 


E noticed recently a newspaper story of the “dope” 
variety, in which the anonymous writer told how “a 
leading corporation” had invited all its thousands of workers 
to offer suggestions as to economies in various departments. 
The “leading corporation” made the request with the stipula- 
tion that the economies were not to involve loss of jobs by 
even the humblest workers. 

The story continued: “This was open to the office boys 
and girls, as well as to heads of departments. He (the offi- 
cial who made the offer) was amazed at the replies, which 
were not only workable in most cases but indicated that a lot 
of the humble workers had ideas entirely overlooked by their 
bosses. Many of these economies have been put into effect 
and have been saving the firm some $5,000 monthly without 
laying off any employees.” 

Almost any corporation, leading or otherwise, could 
profitably use this idea. The workers in almost any busi- 
ness, observing at first hand, can make suggestions for 
improving the operations in their respective departments. 
In most cases the employee feels that his advice will not be 
welcome or, if it is accepted, that it may result in his losing 
his job. This last is the ever-present fear that prevents a 
closer co-operation between employee and executive. Most 
employees have had experience with so-called “efficiency 
men,” who sweep through a business with the single idea of 
cutting pay rolls to show the big boss. Having shown that 
gentleman the enormous savings they have effected, they do 
not trouble to show him the lessening in efficiency they have 
produced nor to let him know that the pay roll gradually 
creeps back to its original and necessary figure. In the 
meantime they have thrown a number of people out of work. 

The workers in almost any plant can do a better effi- 
ciency job than an outside “expert” if the boss gets their 
confidence sufficiently to make them sure that their own 
jobs are not going to be jeopardized by any alternation in 
methods that they suggest. 


The English Ford 


N presenting pictures and description of the new eight- 
horsepower car that Ford is building in England, the 
British magazine, the Autocar, makes the sage observation 
that, after the depression passes, buyers of these little fellows 
will be in the market for higher things. 

There is no question that the financial condition of any 
country governs the prices of its motor vehicles. We*have 
seen our own manufacturers this year offer greater values at 
lower prices than ever before. 

In Europe, where tremendously high taxes have been 
levied on motor cars, the midget has long been popular. The 
new Ford, with its eight-horsepower engine, gets by with a 
yearly tax of about $40, translating the pound at its old rate 
of exchange. To us this seems a high tax even for a full- 
sized car, and this gives us a general idea of how enormous 
motor taxes actually are abroad. 

If the present depression were to continue long enough 
and dig deep enough, we would undoubtedly see the very 
small car growing into great popular favor here. As a 
matter of fact, we already have the bantam Austin, which 
has found many buyers in this country. 

Ford, of course, has ready this midget that is being built 
in England. General Motors has the Opel, which it produces 
in its German factory. If occasion demands, these two giants 
could throw midget cars, already developed, into the domes- 
tic market. 

As the Spaniards say, “He who lives longest will see 


most.” 












































Instead of taking time out for the 
customary midweek luncheon or 
banquet, the organization of E. J. 
Johnson, Inc., distributor of Auburn- 
Cord at Kansas City, instituted 
something new when they held a 7 
o'clock “pep” breakfast at the Am- 
bassador Hotel, at which thirty-five 
members of their retail selling or- 
ganization were on hand, even be- 
fore the appointed time. 

J. F. Beebe, general manager of 


“I didn’t doubt his word, but I 
was curious to learn what they 
would say, so that afternoon I 
called on a number of the leading 
business men in the community—a 
banker, clothier, druggist, hard- 
Ware merchant—and seven out of 
ten named Blank without a mo- 
ment’s hesitation, two of the re- 
maining three named Blank after 
thinking the question over a mo- 
ment and the remaining one named 
a rival dealer. 

“This dealer had built up a repu- 
tation. If a man bought a used car 
and the battery was permitted to 
run down, he told him that it was 
bad through negligence, and refused 
to make good. But if the battery 
was not up to what is should have 
been, it was replaced with a new 
one, without question and without 
charge. 

“I have never met such a man 
since. He did only enough adver- 
tising to keep in good with the fac- 
tory. He did not have a fancy show 
room, he did not have a big sales 
force, he did not have any of the 
things you expect in a medern 
dealership. It was because of this 
that he fooled the factory. 


| COMING EVENTS | 


l ' 
FEBRUARY 

21-25—New Orleans, La. Show. 

22-27—Des Moines, Ia. Show. 

22-March 5—San Francisco, Cal. Autcmo- 
bile Salon. Palace Hotel. 

27-March 5—Albany, N. Y. 22d Annual Au- 
tomobile Show, Albany Automobile 


Dealers’ Association, Inc., State 
Armory. 
29-March 5—Seattle, Wash. Show. 


MARCH 


8- 5—Gary, Ind, Automotive Trade Asso- 
ciation, annual show. A. 4H. 
Travers. chairman. 

3- 5—Manchester, Conn. Show. 

3- 6—Decatur, Ill. Show. 

5-13—Toronto, Can.. National Spring Mo- 
tor Show of Canada. Canadian Au- 
tomobile Chamber of Commerce, 
Coliseum, Exhibition Grounds. 

10-12—Ansonia, Conn. Show. 


OCTOBER 


3- 7—Buffalo, N. Y. National Metal Ex- 
position, 174th Regement Armory. 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

8- j—Buffalo, N. Y. National Metal 
Congress. Sponsored by American 
Society for Steel Seen with co- 
Operation of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining 
and Metallurgical Engineers, Amer- 
seam Welding Society, Wire Associa- 

on, 





Company; Ralph Hitchcock, district sales manager, Auburn Automobile 
assistant general manager, and B. W. Mitchell, treasurer 


the Johnson organization, outlined 
the necessity of commencing work 
earlier than ever before and re- 
maining on the job later, in addition 
to the necessity of bearing down 
more vigorously on each opportun- 
ity to sell from this time on, if they 
expect to retain the enviable posi- 
tion which they captured and held 
last year. Experiences of contact 
with various selling organizations 
over the entire country were given 


Good Reputation Greatest 
Asset of Used Car Dealer 


(Continued from Page 3) 
“But he had something greater 


than all these put together. He 
had a reputation, and a good one. 
People in that community stood be- 
hind him to a man, They had had 
dealings with him, and had found 
him square. If he turned back 
the reading on a speedometer, he 
made no bones in telling them so. 
He was perfectly honest with them, 
he had a good, legitimate reason 
for everything he did, and he 
built up confidence. That, I 
think, explains why his sales were 
sO much better than the average. 
He put everything into a reputation, 
and it brought good returns.” 


INT’L HARVESTER’S NET 
FOR 1931 IS $1,346,537 


New York, Feb. 24.—Report of In- 
ternational Harvester Company and 
affiliated companies for year ended 
December 31, 1931, shows net profit 


of $1,346,537 after taxes, interest, de- 
pletion and other deductions, equiv- 
alent to $1.64 a share on 821,243 
shares of 7 per cent. preferred stock 
outstanding at close of year. Re- 
serves established in prior years for 
protection of the business in ad- 
verse times were drawn upon to 
the extent of $11,000,000, thus limit- 
ing the call upon surplus account 
to $4,412,372 for the payment of $16,- 
758,909 preferred and common Givi- 
dends declared in 1931. 

In year ended December 31, 1930, 
net profit was $25,703,192, equiva- 
lent after 7 per cent. preferred 
dividends to $4.55 a share on 4,409,- 
185 no-par shares of common stock. 

Cash, account and bills receiv- 
able, and other current assets in 
foreign countries, the report states, 
were written down in value to cur- 
rent exchange rates prevailing De- 
cember 31, 1931, or lower. Realizing 
the unsettled financial conditions 
and the increasing uncertainty of 
money values in many foreign 
countries, the company had made 
provision in prior years for an- 
ticipated currency shrinkages and 
similar contingencies and the sub- 
stantial exchange losses for 1931 
have been charged against this pro- 
vision. 































LEFT TO RIGHT: J. F. Beebe, general manager; C. A. McKenna, sales manager; J. H. Hadley, sales pro- 
motion manager, Auburn Automobile Company; D. H. Basham, engineering division, Auburn Automobile 


Company; .C. J. McConnell, 


by J. H. Hadley, sales promotion 
manager of the Auburn Automobile 
Company, in addition to many con- 
structive ideas for getting the job 
done in 1932. 

Beebe stated sales during the first 
four days of the show were far in 
excess of the same period last year 
and that each salesman had more 
live prospects at this time than he 
could give sufficient time to closing 
until after the show. 


PENNSYLVANIA CAR 
SALES IN JANUARY 
CLOSE TO YEAR AGO 





(Continued from Page 1) 


728, as against 924 a year ago, a de- 
cline of 21 per cent. Delaware re- 
ported a total of 255, as against 291 
in January, 1931, off 12 per cent. 
The following table compares the 
new car registrations in the four 
states in January of this year with 
the corresponding month of 1931: 


1932 1931 
Pennsylvania ......... 6,325 6,407 
PE PEO ECT 1,292 1,609 
West Virginia......... 728 924 
DOOWGTE oc acccccccen 255 291 
RE, aia a coscavad 8,600 9,231 


NASH AT CONVENTIONS 
THROUGHOUT COUNTRY 


(Continued from Page 1) 


chandising center, including all 
west coast points, New York, Chi- 
cago, Philadelphia, Buffalo, Detroit 
and distributing points; and all 
Nash workers will have gained a 
thorough knowledge of the many im- 
portant advancements and radically 
improved engineering qualities of 
the coming cars. 


ROBBINS TIRE IN OPERATION 
IN ALABAMA WITHIN MONTH 


Florence, Ala., Feb. 24.—The plant 
of the Robbins Tire and Rubber 
Company, acquired recently from 
the Rubber Products Corpgration of 
Alabama, is expected to be in opera- 
tion within thirty days. E. C. Rob- 
bins, president of the company, an- 
nounced first operations will be for 
the manufacture of V-shaped auto- 
mobile fan belts, and that within 
the very near future machinery for 
rebuilding tires will be installed. 
Approximately 150 men will be em- 
ployed when the plant is started. 
Distribution of the products will be 
through the Skinner Tire and Rub- 
ber Company of Dayton, with which 
the Alabama concern is affiliated. 
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‘Henry & Wright Offers 350 
Ton Straight Side Press 


vs 





The Henry & Wright Manufac- 


turing Company, Hartford, Conn., 
is putting out a new line of straight 
side presses of the double crank 
type. 

This new press is double geared, 
with twfh gear drive. The bed, up- 
rights, crown, slide and twin gears 
are built of welded steel, a construc- 
tion claimed to reduce deflection of 
frame members by 60 per cent. 

The alloy steel crank shaft is car- 
ried in square-backed removable 
bushings, Intermediate and drive 
shafts are carried in Timken bear- 
ings, placed in_ cartridge-type 
mountings. 

The press has a direct connected 
motor drive from a twenty horse- 
power unit. The motor is mounted 
on the left hand rear bracket. The 
slide has a motor adjustment 
through a five horsepower unit. A 
multiple disc friction clutch is used. 
with controls to give four different 
operating methods. 


A Consideration of Power 


The master control box is placed 
at a convenient height on the right 
upright, embodying two push but- 
tons. One of these is for emergency 
stops. The other is used to adjust 
the slide when placing dies. A third 
button is placed in the master con- 
trol box and can be turned to either 
of two positions. One position is for 
single stroke operation, while the 
other gives continuous operation of 
the press. 

The capacity of this press as it 
nears the bottom of the stroke is 
350 tons. The distance between up- 
rights is 68 inches. The stroke is 
8 inches. The shut height from slide 
to bed is 18 inches. Adjustment of 
the slide is 4 inches. The area of 
bolster is 47 by 66 inches. The open- 
ing in the bed is 34 by 50 inches. 
The thicknes of the bolster is 4 
inches. It gives seventeen strokes 
per minute and the approximate 
weight is 49,000 pounds. 


Braking in Its Application 


To Passenger Cars — 


& 


By HOWARD K. GANDELOT 


Experimental Engineer, Stewart 
Warner Corporation | 


This is the third installment of 
@ paper on power braking as read 
by Mr. Gandelot at the recent meet- 
ing of the Cleveland section of the 
Society of Automotive Engineers. 


In order to produce a complete 
power braking system it was neces- 
sary to develop wheel brakes and a 
system of linkage that would cor- 
relate the accuracy of the power 
amplifier. We found that uniformity 
of braking could not be maintained 
when self-energized brakes were 
used. This was especially the case 
with high speed stopping, and stop- 
ping of the emergency type. In this 
connection we also found that 
energized brakes when lined with 
any brake lining having a practical 
wear factor for power operation 
caused serious drum scoring on the 
types of drums then in use by the 
manufacturers. This was due to 
areas of highly localized pressure 
being developed which overloaded 
brake drum and lining surfaces. 

To briefly describe the wheel 
brake, it consists of two shoes, an 
adjustment wedge, an operating 
cam, a centralizer screw and two 
retracting springs. Those are all the 
parts there are. 

The shoe is a one piece forging 
from a specially shaped bar with 
the cam contact faces so designed 
that they accurately position the 
cam in the drum endwise, and also 
on: center, regardless of the move- 
ment of the shoes away from the 
cam when expanded. The anchor 
end of the shoe is angularly cut to 
fit the tapered slot in the adjust- 
ment wedge. It is made from rela- 
tively high carbon steel, heat treated 





and contact surfaces at both ends 
highly hardened, gi ving uniform 
rigidity in every shoe and uniform 
action in service. 

The adjustment wedge with its 
two tapered slots fits into an ac- 
curately sized hole in the anchor 
bracket and on the threaded end 
which projects outside the backing 
plate is the adjusting nut. In the 


nut are six broached grooves and a 


spring actuated locking arrange- 
ment in the wedge not only provides 
an automatic locking device but at 
the same time is an accurate means 
of measuring the adjustment, 

The cam is somewhat barrel- 
shaped, and is so designed that it 
is permitted to rock angularly, \ hich 
makes it self-aligning when 
mounted on the ‘end of the operat- 
ing shaft. It is highly hardened all 
over. 

The centralizer screw has a ta- 
pered side where it contacts the 
shoe, is angularly mounted in the 
backing plate and thus contacts the 
shoe squarely. It is provided with 
the same type of detent as the ad- 
justment wedge and, like the wedge, 
can be adjusted with predetermined 
accurateness, A screwdriver slot is 
provided for accessible adjustment 
from the uotside of the backing 
plate. Both the adjustment wedge 
and the centralizer screw are de- 
signed so a one-notch adjustment 
will move the shoe one-thousandth 
of an inch at the center. 

Wheel-brake adjustment is ‘ex- 
tremely simple and can be quickly 
accomplished with definite accu- 
racy by jacking up the wheel and 
tightening the adjusting nut until 
the wheel barely locks when turned 
by hand. Then the adjusting nut 
is backed off a predetermined num- 











































































ENGINEERING GROUP 
HOLDS ANNUAL ELECTION 


New York, Feb. 24.—Re-election of 
H. Hobart Porter of New York as 
chairman of the Engineering Foun- 
dation, research organization of the 
national societies of civil, mining 
and metallurgical, mechanical and 
electrical engineers, has been an- 
nounced following the annual meet- 
ing of the foundation. Mr. Porter 
is president of the American Water 
Works and Electric Company and 
chairman of the board of the West 
Penn Electric Company. He is a 
director in numerous railroads and 
public utility enterprises. 

George W. Fuller, consulting en- 
gineer of 170 Broadway, was chosen 
first vice-chairman. Mr. Fuller is 
a former vice-president of the 
American Society of Civil Engineers 
and a member of the firm of Fuller 
& McClintock. Dr. C. E. Skinner, 
president of the American Institute 
of Electrical Engineers, and assis- 
tant director of engineering of the 
Westinghouse Electric and Manu- 
facturing Company, East Pittsburgh, 
Pa., was named second vice-chair- 
man. 

George D. Barron, mining engi- 
neer of Rye, N. Y., and D. Robert 
Yarnall, Philadelphia manufacturer 
and vice-president of the American 
Engineering Council, were elected 
to the executive committee. Dr. 
Alfred D. Flinn continues as secre- 
tary and director. 


Head 








GOODYEAR DEVELOPS TUBE 
FOR HEAVY DUTY TIRES 


Cleveland, Feb. 24.— Goodyear 
Tire and Rubber Company has de- 
veloped a new heavy duty inner tube 
for automobile tires, the interior of 
which is said to be scientifically 
coated to prevent diffusion of air. 
The rim side of the tube is made 
extra heavy to resist abrasion or 
chafing, it was announced. 


A recent survey indicated that 
nearly ninety per cent. of accidents 
at night are caused by glaring, out 
of focus or headlights of insuffi- 
cient intensity, Science has joined 
hands with safety practice to pro- 
duce a portable, accurate headlight 
tester by employing the most mod- 
ern photo-electric cell. Nearly all 
states have adopted stringent laws 
governing this important phase of 
highway safety but heretofore, be- 
cause of lack of efficient apparatus, 
few satisfactory tests could be made. 

Many haphazard methods of test- 
ing headlight intensity, focus and 
pitch were resorted to by the various 
States in their effort to curb the 
high accident rate in night driving, 
the most frequently employed being 
the familiar darw-room screen 
method or a portable tester using 
the same method in miniature. 
Experiments have shown that these 
methods are inefficient and uncer- 
tain, that an optical illusion often 
occurs in which the examining 
mechanic frequently misjudges in- 
tensity and focus. 





ber of notches. The centralizer 
screw is then tightened until the 
wheel again locks, then it is backed 
off the same number of notches as 
was the adjusting nut. Forms of 
the word “accurate” have been re- 
peatedly used in this description 
and mean just that, for efficient 
maximum braking can never be ob- 
tained without accuracy of design, 
accuracy of parts and accuracy in 
adjustment, Strange..as it may 
seem, only one notch on the ad- 
justing nut, which moves each brake 
shoe but one-thousandth of an inch, 
produces an additional 100 pounds 
of road-braking measured on the 
periphery of the tire. 

The cams which operate the 
brake shoes are mounted on formed 
ends on the operating shafts, and 
to permit turning of the front 
wheels a rectangular opening is pro- 
vided in the backing plate. This 
opening is effectively sealed to pre- 
vent foreign matter entering the in- 
side of the brake housing by an in- 
geniously designed self-cleaning me- 
tallic slide. 

The cam which operates the front 
brake is on the same center line as 
the king pin, and for this reason 
the front wheels may be turned 
without the brakes affecting the 
steering. Since the cam contact 
surfaces on the brake shoes revolve 
about the cam when the wheels are 
turned, the braking effect of the 
front wheels is released in direct 
proportion to the angle of turn. This 


Close and accurate control of the 
frequency of current interruption in 
line welding and an increase in 
speed of interruption up to 1,800 per 
minute are among the advantages 
of a new type of Thyratron tube 
timing control announced by the 


is because the applying —_ is = General Electric Company. The 

solved into two components, only laaes hanical in- 

one of which acts normally to the new control replaces mechanic 
terrupters. 


cam engagement surfaces of the 
shoes. 

Now that it is so extremely nec- 
essary to exact the utmost available 
braking effort from each wheel on 
the automobile that it is possible to 
get, and now that it is so definitely 
realized that a greater portion of 
braking must be done by front 
wheels than by rear wheels, due to 
weight shift, to obtain the maxi- 
mum amount of braking, then this 
proportionate brake release on front 
wheels is a safety feature of para- 
mount importance. It is not exag- 
gerating to state that on a vast 
majority of automobiles now in use 


(Continued on Page 6) 


The equipment operates in syn- 
chronism with the alternating cur- 
rent supply of the welding machine. 
The weld is always Started at a pre- 
determined point in the voltage 
wave and sto},yved when the current 
passes through zero. Thus the pe- 
riod of current application can be 
accurately controlled even with “on” 
times of but one or two cycles. 

The new synchronous tube timer 
supplements, and is designed to 
work in conjunction with, the Gen- 
eral Electric welding control type 
CR 7503 recently announced, which 
uses Thyratron tubes instead of con- 





current, 








tactors for interrupting the flow of 
By a combination of the 


Production -- Engineering -- Factory 


Keystone Devices Perfects 
light Testing Machine 


Sows 


6 ‘ 


Testing Devices 
Company has perfected a tester em- 


The Keystone 
ploying Weston’s photronic cell. 
Foolproof and accurate, the pho- 
tronic cell measures light intensity 
without the use of batteries or other 
outside current of any sort. When 
the instrument that carries this cell 
is aligned to the headlight and the 
lamp lit, the beam of light travels 
through a beam selector tube onto 
the surface of the photronic cell. 
This cell consists of a disc of metal, 
one-third of which is coated with a 
light sensitive material which sets 
up electrical energy when light hits 
upon it. Contacts are made on the 
disc, and complete the circuit 
through a meter directly attached. 

As simple to read as a watch, 
everlastin? self-contained and pro- 
table, the Kenworthy headlight 
tester offers a new line to the ga- 
rage and service station operator 
within the states which are licens- 
ing properly equipped stations to 
test and make necessary adjust- 
ments. To garage men everywhere 
it offers a valuable, attractive ad- 
vertising medium. 


Thyratron Tubes Govern 
Speed of Intermittent Line 
And Spot Welding 


two equipments a very close degree 
of accuracy and a high welding 
speed are obtained. 

The control embodies a_ series 
transformer, the primary of which 
is connected in series with the 
primary of the welding trans- 
former and the secondary of which 
is short circuited by two Thyratron 
tubes connected thereto. Welding 
current will not flow unless’ the 
grids of these tubes are properly 
energized. For controlling and 
energizing the grids of these 
Thyratrons three sma‘! Thyratron 
tubes are used. One in combina- 
tion with a condenser acts as a 
timer. This timing Thyratron 
trips when the condenser is 
charged to a certain point and 
controls the grids of the other two 
small Thyratrons, which, in turn, 
control the two power Thyratrons. 
The control has no moving parts 
and is subject to no such wear as is 
involved in mechanical interrupters. 
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A Consideration of Power 
Braking in Its Application 
To Passenger Cars 


(Continued from Page 5) 


is mediocre, 
and perhaps even less. Particularly 
with the use of power braking, this 
would mean that on heavy applica- 
tions rear wheels would always lock 
before front wheels would be doing 
their proportionate 
and when rear 


front-wheel braking 


anywhere near 


share of braking, 


wheels lock the inevitable result is; 


a rear-end skid. Since, with power always be an exact predetermined 


braking, it is necessary to make 


front wheels do their share, then,! noth to compensate for lining wear 


with a slight amount of overbraking 
on slippery going, the front wheels 
will lock and make steering impos- 
sible. If, when this happens, front- 
wheel brake design provides for 
proportionate release of braking 
when the wheels are turned, then 
the front wheels will rotate and the 
driver will regain control of the 
stcering. 

And right here it should be stated 
that power braking, employed on 
wheel brake systems where release 
is not instantaneous when pedal ef- 
fort is removed, is not to be con- 
sidered as safe braking. This state- 
ment is backed by personal experi- 
ence. 

Next comes the last 
important part of the 


but equally 
Stewart- 


Warner power braking system: the 
linkage. 
For the purpose of illustration, if 


it were possible to have one wheel 
in the center of an automobile, with 
most of the weight concentrated on 
this wheel, and the brake pedal was 
directly connected to the cam, it 
would eliminate the problem of 
equalization; it would eliminate the 
problem of distribution; it would 


eliminate the problem of linkage, | 


and thus could be considered as an 
ideal braking system. The closest 


approach to the ideal system, then, | 








set in inverse proportion to the 
length of these levers. Thus both 
front and rear brakes go into ac- 
tion simultaneously with the move- 
ment of the distributor lever and 
any further movement of the lever 
will always cause a relatively greater 
movement of the front shoes over 
the rear in exact proportion to the 
length of the levers on the front 
and rear shafts. Thus there will 


distribution of the breaking effort 
between the front and rear brakes, 


and drum expension due to heat. 
For ideal results it is necessary to 
provide a rigid linkage system. 

With brake shoe clearances pre- 
cisely set with self-indicating ad- 
justments on wheel brakes which 
are only normally energized and 
therefore accurately responsive to 
control and a method of application 
worked out which insures even dis- 
tribution of braking force at each 
wheel, a braking system has been 
produced which does essentially cor- 
relate the accuracy of the power 
amplifier. 

With the power control unit, the 
obtainable rod travel has a 200 per| 
cent. reserve over and above that 
possible with a conventional Ooper- 
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ated brake, so that mileage between 
adjustments is greatly increased. 
Suitable lost motion is provided in 
the mounting of the distributor 
lever on the output yoke shaft so 
that the hand brake will operate 


the brakes independently of the 
power unit. The hand brake acts 
on all four wheels. The hand brake 
linkage is provided with a simple 
resetting device of unique design 
which will automatically take up the 
hand brake at such time as wheel 
brake lining has worn to the point 
where readjustment of wheel brakes 
is necessary. 

The brake control pedal previously 
mentioned modernizes the only con- 
trol on an automobile which has re- 
mained unchanged since passenger 
cars were first built. It is now no 
longer necessary for the driver to 
go through the old fashioned oper- 
ation of lifting his foot from the 
accelerator, raising his leg up, plac- 
ing his foot on a long pedal and 
depressing that pedal three or four, 
yes, sometimes five inches, and 
usually with considerable pressure 
before he even begins to apply the 
brake. With the Stewart-Warner 
system of power brake control he 
merely shifts his foot from the ac- 
celerator pedal to a brake control 
pedal of corresponding height, exerts 
a slight pressure and the retarda- 
tion starts immediately. And, in 
addition, the rate of retardation is 
directly proportional to the effort 
applied to the control pedal; propor- 


tionate application or proortionate | 


release is at the instant command 
of his foot. The intelligence in 
braking has been retained! 

Again, as an additional factor of 
safety this modern control pedal 





factors are summed up in the true 
period of braking: the driver’s re- 
action time, the time it takes the 
pedal to travel to the point of ef- 
fective brake action and the time 
it takes the applied braking force 
to bring the car to a stop. If the 
first two factors combined take as 
little as only half a second, a car 
at the slow speed of twenty miles 
an hour will travel fifteen feet be- 
fore any actual braking force is 
applied. With an effective brake, 
the car travels about another fif- 
teen feet after the brakes are ap- 
plied. This makes a total of thirty 
feet that the car traveled from the 
time the thought to stop flashed 
through the driver’s brain. Fifty 
per cent. of the total braking period, 
or fifteen feet, is sacrificed because 
of thought and movements neces- 
sary to make a brake application. 
If only half of this time were saved 
by a modern short-range brake 
pedal, because the foot is slipped 
onto the pedal instinctively, and be- 
cause the pedal with short range 
and comparatively small effort gives 
braking almost instantaneously, then 
the car could be stopped in a seven 
and one-half foot shorter distance. 
This type of control pedal pro- 
vides for more leg room, and, with 
continued development in transmis- 
sions, which may bring about the 
total elimination of the clutch pedal, 
perhaps the car of the near future 
will be entirely controlled by two 
short-range pedals; one the acceler- 
ator, the other the brake. 
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TRUCK SAFETY CONTEST 
HAS EXCELLENT RECORD 


Springfield, ‘Mass., Feb. 24-~ 
Grand awards for the third state- 
wide commercial interfleet safety 
contest announced by the governor's 
committee on street and highway 
safety show that the Standard Elec- 
tric Time Company of Springfield 
was winner in Group 3A, while the 
Pittsfield Yellow Cab Company of 
Pittsfield won in Group 6. 

These concerns, the only western 
Massachusetts winners, will be 
awarded bronze trophies for having 
lowest accident rate per 100,000 
of operation in the division in 
which they competed for the entire 
year of 1931. ; 

Total of 382 fleets, composed of 
13,500 vehicles, competed, and rec- 
ords show only 8,356 accidents in 
the entire year. Fleets operated 
37,555,102 hours on the road and 
traveled approximately 288,000,000 
miles, 


PLEA BY WILLYS GROUP 
IN FISK REORGANIZATION 
New York, Feb. 24.—Holders of 
Fisk Rubber Company who have: de- 
posited their bonds with bondhold- 
ers’ committee headed by Orrin 
G. Wood, have until Friday to with- 
draw if dissatisfied with the reor- 
ganization plan suggested by the 
committee, W. B. Stratton, who has 
been put in charge of the John N. 
Willys interests, annouficed yester- 
day. The reorganization plan had 
been objected to by Mr. Willys and 
the stockholders’ committee, he 
_ added. 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 


Metropolitan Metrict figures, compiled by Sherlock & Arnold, New York city, are included in the New York state total. 


In this table 25 states 
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Report Added Sluggishness 


In Nation’s Used Car Market 


(Continued from Page 1) 


1932, $351. This is considerably 
higher than the national figure. 

“The new models announced in 
late 1931 and early 1932 have un- 
doubtedly had some effect on the 
market, but not near aS much as 
the constant rumors that Ford cars 
were to be unusually low priced, 
that they would be sold on the 25 
per cent. down payment and two 
years in which to pay the balance. 
An occasional] dealer in Detroit and 
Michigan reports that his used cars 
are moving well, but the great ma- 
jority find the market very sluggish. 

“As to what method has been suc- 
cessful in moving used cars in this 
area and the only one that I know 
of that has moved any quantity of 
them is the auction sales which were 
so prevalent last summer, but in 
1931 we had @ continual increase in 
the average price Of used cars in 
the inventory of our Detroit dealers, 
ranging from the figures I quoted 
you for January to $356 in Decem- 
ber.” 

W. Levan Lawfer, president of the 
Allentown, Pa., Automotive Associa- 
tion, reports that with less definite 
figures upon which to base an esti- 
mate the conditions in that section 
are very similar to those in Detroit. 
Speaking for his own company, his 
comment is as follows: 

“I have no way of checking the 


we dealers got every two weeks re- 


discontinued, Of course, we are sell- 


about cleaned up, and we are now 
trying to get rid of all our used 


used cars, because locally not 
enough of the new cars have been 
sold. Everybody here is waiting for 
the new Ford and that at the pres- 
ent time is retarding sales in many 
lines, 

“We put on a special sale last 
week for four days and I am happy 
to say that we got more activity and 
sold more used cars than any sale 
we have run in the last six or eight 
months. 

“We have a great number of in- 
quiries for low priced cars and our 
opinion is that if you have salable 
merchandise at the right price 
it will move. I cannot tell you of 


We tried every method there is, in- 
cluding auction sales, 
almost twenty-five years’ experience 


LS spn 








REGISTRATION STATISTICS, JANU 


new and used cars sold in the last | this, because there are often condi- 
few months, because the report that | tions where overallowances have to 


garding the number and makes Of} sejjing of used cars if there were 
new and used cars sold has been] never any overallowances.” 


ing many more used cars than new | sales during January showed a total 
ones because our new ones are just | decline in volume of approximately 


cars. I have not noticed as yet that volume in January last year. Some 
the changes on the new cars have | 569 units were sold and 62 units 
made any difference in the sale Of| were junked, with an aggregate 


| 











any particular method that is the | high 
most successful in moving used cars. | Eleven firms, on the other hand, 


AUTOMOTIVE DAILY NEWS, THURSDAY, FEBRUARY 25, 193 


used cars is to buy them right, be- 
cause there is a customer for every 
used car if your price is right. If| 
they are bought right they will 
move out fast, and that is the solu- 
tion to the used car problem. We 
don’t say that we have always done 


| 


be made, but in our opinion there 


wouldn’t be any problem in the 


In San Antonio, Tex., used car 


$8,000, as compared with December, 
and were $81,000 below the total 





value of approximately $150,000, as 
against the last year mark in Jan- 
uary of $232,000. The average sell- 
ing price per unit, however, remained 
unchanged at $262. 

In this same center the total in- 
ventories at the end of January 
declined $22,600, as compared with 
the inventory at the close of De- 
cember, 1931, but this is largely 
credited to revaluations as_ the 
actual unit decline was only 44. 
Total inventories were about double 
the sales for January, but still 
$117,000 below January last year. 
This stock, however, 1s considered 
in comparison with sales. 


reported an increase in sales over 


but in our | December. 


Sales in San Francisco in January 


we believe that the best way to sell totaled 1,131, as compared with 1,184 








in January last year and 981 in 
December. The average sales price 
in January was $314, as compared 


| with $336 in January last year and 


$345 in December. Inventories at 
the close of January totaled 1,915 
units, as compared with 1,557 at the 
close of January last year, and 1,774 
at the close of December. Average 
units value of stocks in January 
was estimated at $412, as compared 
with $435 in January last year and 
$443 in December. 


FRANKLIN FACILITIES 
IN N. Y. REARRANGED 
TO MEET EXPANSION 


(Continued from Page 1) 





attention of the public than ever be- 
fore. Newspaners have talked about 
it for several weeks, so that we have 
been busy explaining this new fea- 
ture to hundreds of customers who 
visit our showrooms.” 

Eugene J. Lalmant of Parmant 
Motors, Inc., distributor for Man- 
hattan and The Bronx, who recently 
took over the showrooms at 60th 
Street and Broadway, says that in 
addition to the supercharger, there 
seems to be a strong appeal to wom- 
en with the new Franklins in color. 

The service station will be greatly 
improved under the management of 
Herbert C, Burton, and the parts 
service will function with greater 
dispatch; Mr. Townsend says, under 
a new efficiency method. 


ARY, 1932 


Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
data has been published previously, but it is given here complete for the convenience of our subscribers. 
may obtain these by addressing any of these three companies. 


Michigan, Oklahoma, Pennsylvania 













States 
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FOREIGN TRADE 


| OPPORTUNITIES 


Washington, D. C., Feb. 24.—For- 
eign automotive trade opportunities 
just announced by the automotive 
division of the Bureau of Foreign 
and Domestic Commerce of the De- 
partment of Commerce arc listed 
below. 

Additional information may be 
obtained from the bureau and its 
district and co-operative offices by 
duly registered fms or individuals 
upon written request, giving the op- 
portunity number. 

56203 — Prague, Czecho-Slovakia. 
Agency for automobile accessories. 

56272—Paris, France. Agency for 
automobile accessories and novelties. 

56183—Dublin, Ireland. Agency 
for automobile accessories and 
including electrical equip- 





ment. 

56273—Paris, France. Agency for 
automobile brake lining equipment, 
particularly riveting machines. 

56279—Milan, Italy. Purchase or 
agency of automobile generator and 
starter armatures. 

56182— San Jose, Costa Rica. 
Agency for automobile novelty horns 
and sirens. 

56184—Berlin, Germany. Agency 
for automobile and motorcycle ac- 
cessories. 


56271 — Toulouse, France. Agency 
for automobile and parts, and 
motorcycles 


5€270 — Pardubice, Czecho - Slo- 
vakia. Agency for electrical equip- 
ment servicing machinery and ap- 
paratus for automobiles. 


SAN ANTONIO SHOW 
TO OPEN ON MARCH 2 


San Antonio, Tex., Feb. 24.—Plans 
have been completed here for the 
annual automobile show to be held 
in the Municipal Auditorium Mareh 
2 to 6, under the auspices of the 
San Antonio Automobile Trade As- 
sociation. Nineteen dealer-members 
of the _ association, representing 
twenty-five makes of automobiles, 
will have elaborate displays of their 
products. : 

James J. Jordan, president of the 
Jordan-Ivers Motor Company, Ford 
dealer, and president of the asso- 
ciation, has appointed the following 
committee to handle the arrange- 
ments: 

J. F. Hagan, owner Guarantee 
Motor Car Company, Graham dis- 
tributor, chairman; H. P. Dotson, 
vice-president Goad Motor Com- 
pany, Cadillac-La Salle-Pontiac: F. 
M. Gillespie, Herpel-Gillespie, Ford: 
Leslie Neal, manager Jack Neal 
Sales Company, Nash; Gunther 
Orsinger, Orsinger Motor Company, 
Hudson-Essex; H. H. Bryant, owner 
San Antonio Buick Company, Buick, 
and Roy Smith, president Smith 
Motor Sales Company, Chevrolet. 

J. T. Simmons, executive secre- 
tary of the association, will be show 
manager. 


WILLYS-OVERLAND OPENS 
SERVICE BRANCH 

Boston, Mass., Feb. 24.—A new 
factory service station, with many 
features not to be usually found in 
factory branches, has been opened 
by the Willys-Overland Company at 
709 Commonwealth Ave. W. G, 
Northrup, formerly an executive at 
the Toledo factory, is in charge. 
One of the primary purposes of the 
station is to aid Willys-Overland 
dealers in all their service probe 
lems, with factory trained workmen 
to help out any dealer or his serv- 
ice shop foreman. A complete sup- 
ply of parts for the various models 
is also carried in stock for quick 
dealer service. 


PONCE DE LEON MOTOR GETS 
DE SOTO IN ATLANTA AREA 
Atlanta, Ga., Feb. 24.—Ponce De 
Leon Motors, Inc., headed by A. S. 
Farris, has just acquired the fran- 
chise for distribution of De Soto 
and Plymouth automobiles in this 
territory. Headquarters are located 
at 415 Peachtree St., N. E. 


NEW NAME FOR CINCINNATI 
DISTRIBUTOR OF DE SOTO 
Cincinnati, O., Feb. 24.—The Clif- 
ford Jacobs Motor Company, 2131 
Gilbert Ave., De Soto distributor, 
after February 20 will be known as 
Heinz Motors, Inc., it was an- 
nounced here today. The new firm 
will continue to handle the De Soto 
line. 
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How to Sell 
With NEWS 


Truck and Bus 
Issue—Mar. 18 


In addition to up-to-the- 
minute specifications with 
prices, the issue will con- 
tain latest registration 
figures by states and 
makes, in addition to news 
and articles of interest to 
every truck dealer and 
fleet owner who will re- 
ceive the issue. 


No added charge for 
extra distribution. 
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The industry knows what Automotive Daily 
News did during the National Shows: No other 
publication in the industry remotely approached 
the news service of Automotive Daily News. 
Advertisers got the benefit of added distribution 
and of the fine editorial service that only this 
paper provided the industry. 


But what we did at the National Shows we 
do all through the year. Your advertising mes- 
sages, no matter what days they run, will always 
be adjacent to the livest automotive news. 
Furthermore, your advertising message will be 
seen. It will get to the attention of 70,000 readers 
because of the large multiple readership of each 
copy. 


Reader interest of Automotive Daily News 
is high because it prints news when it is news, 
engineering news, registration news, truck news, 
factory news, dealers’ news, news from all 
branches of the industry. Readers are anxious 
to see the paper. 


Investigate now and learn why a given 
amount of money goes farther in Automotive 
Daily News, why you can use greater frequency 
with the same amount of money and know that 
your advertising is seen. Take advantage of the 
high interest in news and put your advertising 
in this newspaper. 


Automotive Daily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill 





































